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It ain't what you don't
know that gets you into
trouble. It's what you
know for sure that just
ain't so.

Mark Twain
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Vicious Cycle

This is easy I’'m getting good.
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Oh, #$*&. No, 'm not
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Always On Strategy
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#1 coach in Real Estate

100k in 3
100 Days 4

Real Estate Marketing Expert

JIMMY MACKIN
TOM FERRY



1 help you
ore listings.

5 your go-to source for all the marketing
ns you need to attract more listings.

Show Me What's Inside

® <
@ Member Access

ine: Mow much equity dd you goin in

We will help you get
more listings.

ListingLeads.com is your go-to
source for all the marketing and
sales campaigns you need to
attract more listings.

50+ Listing Attract Strategies (just like this) Show Me What's Inside

L
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100k in 100 days ‘URAYTOR

2,394 7,404 10,837 18,000+
Agent Listings Buyers s



100k in 100 days , URAYTdé

2,394 7,404 10,837 18,QOO+
Agent Listings Buyers A oiniints

$7,490,000,000

Volume Yes, that's billion
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181 1,454 2,455 -
Posts Followers Following J u I I e WOOd S

Julie B. Woods-East Texas Real Estate

@ thejbwo03 35 IiStings

A Texas Real Estate Broker/Advisor
22 www.juliewoodsandassociates.com I -

*  Followed by jimmymackin 1 ; ; In GCI
" 3.5 Month

B - onNntnNs

Real Estate... Miami London ‘23 #Influencers Italy 2022 4.0 Ite




1 out of every 11
conversations

= 1 closing
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Strategy 1

PROSPECTING

MARKETING

Marketing Calendar

WEEKLY MONTHLY
Strategy 2 Strategy 3
PROSPECTING VALUE BASED PROSPECTING
MARKETING MARKETING






"If you change the price of the
f**king hot dog, I'll kill you."

Jim Sinegal
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Home value

@

Zestimate

$1,533,400

Zestimate range

$1.43M - $1.64M

Last 30-day change
+$48,317 (+3.3%)

Zestimate per sqft

MA
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Home value

View the history of this home's value, listing price,

‘ Home value history
Rent Zestimate, and more using the graph below.

@

Zestimate ‘

$1,533,400 | [

Zestimate range

$1.43M - $1.64M

__.Off Market Listing
e Sm00K
—g——————————

Last 30-day change
+$48,317

Zestimate per sqft

$304
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Home value

@

Zestimate

$1,533,400

Zestimate range

$1.43M - $1.64M

Last 30-day change
+$48,317

Zestimate per sqft

$304
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Home value history

View the history of this home's value, listing price,
Rent Zestimate, and more using the graph below.

—— This home -

Off Market Listing
pA

e

Hey Tom,

You're going to love this!

| was on Zillow earlier today checking out
your home.

Since you bought the home in 2018, Zillow

estimates your home's value has increased
$435,000.

Your current Zestimate is $1.6M.

What do you think?

| have my opinion but I'd love to hear your
thoughts!




Listing Attraction

TURAYTOR

How to Generate $80K
inLess Than One Week .

Ken Pozek’s Equity Update Strategy

9:459 WLTE S
< Search
S ‘
Ken
30+ CMAs sent
By 8 agents

12 appointments booked
5 listings taken

All 5 sold

1 was double ended
80k+ in revenue

Past clients/sphere

Oh 1 dunno

Lol yeah prolly. All went down in a
week.

A
 When areyou doing i againtDamet

Just checked - it was 3.1

Yesssssssurt
(o A)) : L)
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Working
In Public

Send an unsolicited CMA to 5
clients, feature the client with
the highest equity gain, and
offer a free equity evaluation
to anyone who's curious.

4

@, Tammi Montgomery s at Tammi Montgomery "Real Estate Experts”
d ty, LA - @

I sold this house in Benton
in 2021 and did an equity evaluation on it todays»

They have earned over $100k in equity in just 2 years & % &

If you want a free equity evaluation just DM me your address and I'll have it to you in a jiffy
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Results

3 DMs in less than 24 hours.

ﬁ Tammi Montgomery
October 19 at 1:58 PM - @

.

3 responses so far from equity evaluation post »

B30 Entrada St. bossier

pod evening,

W are you? | saw
ur post about an
uity evaluation. Does
at take much time to
? I'd be interested in

ity 71111

owing if | have
rned any equity on

6:57
ook

Sy Jett Salvail

Saw your fb post! I'd
like an equity
evaluation please.
Funny you posted that |
actually talked to my
mortgage company 2
days ago about

OO0 Jimmy Mackin and 16 oth

s canceling my PMI.

ers
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' ljust dld an equity report for g
™ one of my clients who's [£f*
gamed $155,000 in equity |
g in the past 4 years' -—-’

DO YOU WANT AN EQUITY
REPORT?

“Equity Update Poll”

Do you want an equity
reponrt for your home?

Yes please!

7 BRSPS 1)

What's an equity report?

il

il

Help me buy so | make that 0%
kind of $S!!




Zestimate Poll

ABOVE THE ZESTIMATE




Equity Update Email

Subject: My client was shocked

Hi John,

| just did a home value equity update for my client.

They gained $35,230 just in the last 12 months.

In fact, since they bought their house in 2013, their
home value has increased 163%.

If it's been awhile since you've gotten your home value
assessed by a professional, maybe it's time to receive
an updated equity report.

Can | prepare one for your home?
Let me know!
Sincerely,

Jimmy Mackin




Equity Update Email

ZMA Email

(5]

Subject: My client was shocked

Hi John,
| just did a home value equity update for my client.
They gained $35,230 just in the last 12 months.

In fact, since they bought their house in 2013, their
home value has increased 163%.

If it's been awhile since you've gotten your home value
assessed by a professional, maybe it's time to receive
an updated equity report.

Can | prepare one for your home?
Let me know!
Sincerely,

Jimmy Mackin

@
Subject: How accurate is your Zestimate?
Hey John,
| just checked out my client's Zestimate and since they
bought their home in 2018, their home's value has

increased by $435,000.

Out of curiosity, how accurate do you think your
Zestimate is?

| can't wait to hear your answer!
Sincerely,

Jimmy MackKin



Rachel Tierney 1:00 PM
New client- Lorenzo Gallardo in Nova Scotia executed print mail around the Equity Update strategy, got 2
Listing Appointments (\ last week!

A5 @

' ﬂ 3 replies Last reply today at 1:07 PM




Equity Update Direct Mail

Hi Neighbor,

We recently completed a home value equity for one of your

neighbors.

It turns out they gained $37,200 in equity in the last 12 months.

You live in a highly desirable neighborhood, which might be the

reason why 5 people sold in the last 3 months.

To find out how much you home's value has increased in the
last 12 months, text me your address at 617-921-5263 and I'll
prepare a free professional home value report for you. I'm

looking forward to hearing from you!
Sincerely,
Jimmy Mackin

Mackin Realty

Get a competitive cash offer on your
home

Buy before you sell your home

Get the highest price offer with our
custom selling strategy

Text this number to receive your
home equity update.

® 919-899-4844



Marketing Calendanr

WEEKLY MONTHLY
CMA + ZMA Strategy 2 Strategy 3
PROSPECTING PROSPECTING PROSPECTING

CMA Text

ZMA Text MARKETING MARKETING

II

MARKETING
Facebook & IG Post 6O

IG Story with Poll

Direct Mail Campaign

DOUBLE-DOWN ON
YOUR WINNERS
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VALENTINE'S DAY GIFTS > SHOP NOW

HYDRATION ~+ SHOP v  CUSTOMIZE  EXPLORE v

THE QUICK FLIP GO BOTTLE | 36 0Z

$28.00

SIZE -

se installments for orders over $50.00 with shop 23 Learn




1

They’re actually part of my personality. If | don't
have [my Stanley], if | don't choose the right color,
my day kind of doesn't go how | planned it.

Chelsea Espejo
STANLEY QUENCHER COLLECTOR
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Listing Attraction "URAYTOR

@ 20+

Subject: CALGARY'S DEAL OF THE WEEK Responses

Hey, I've just came across a property that might actually be one of the VERY best deals
on the market. It’s a single family home in Calgary’s ultra-desirable NW for UNDER
$400k!

£
Here's why | love it:

» 1140 sq. Ft. With 3 Bedrooms Up!

» Detached Double Garage . ' Brad
» $290,000 LESS than the average single family home!
e Could possibly add a secondary suite! McCallum
» Great investment potential!

Shoot me a reply if you want more info on this one, I'd be surprised if it lasts the
weekend...

- Brad McCallum

0 Dean Linnell Top Contributor
BTW - this email drummed up a reply from one of the neighbours in this
neighbourhood who may want to sell next year. His place is worth probably $8m
right now.

Ww Like Reply 4QD



Deal of the
Week IG Poll

®  Jimmy Mackin @

| just came across a property in
Calgary that might be one of the
VERY best deals on the market.

- Under $400K
- 1140 sq ft
- Detached double garage

WANT ME TO SEND YOU THE
DETAILS?

@ Absolutely
Yes
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broadcast channel

8:26
< jimmymackin ©
2 307 23.6K 864
= Posts Followers Following

Jimmy Mackin
@ jimmymackin

Real Estate

CEO of @curaytorsystems

On a mission to become the most useful person to follow in
Real Estate.

(2 www.curaytor.com

‘ ?D Followed by itswilldraper, lisapneil and 2 others

Q

Real Estate Marketing Ideas §

Following v Message 2

y 1in 4 consumers
o sell their home i
ixt 3 years

+ o recont Dot sarvey of bammerama

We use the OFQ framework from
Exactly What To Say For Real Estate
Agents:

Opening °

Fact
Question

The one fact that we use on nearly all of
our outbound call is:

“We know you're not expecting us”

This small admission builds trust and
disarms the prospect.

If you're calling expireds, FSBO, pre-
foreclosure, circle prospecting around a
sale or just calling ice~cold internet
leads - try this tactic.

It works :)
Vb
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Instagram
Broadcast Channel

SOOI
N\ \_»\

N

4

Staying connected

with your

audience

OLLOW ZA ON INSTAGRAM

@zachar\y Ioft




Eade &
@eade_bengard

Sorry but realtors make way too much money for what they do

4:21 PM - Sep 20, 2022

® O 19K T 2.5k g
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< Inbox

Printer's Row Property in
Newsletter

Hi Vik,

You mentioned a 1,700 sq ft loft in Printer's
Row in your newsletter and my husband and |
are very interested! From a bit of digging, we
see #508-510 at 621 S Plymouth Ct listed as
coming soon and we're loving what we're
seeing so far.

We're currently looking for a 3 bed 2+ bath
with indoor garage parking and having
followed you for a bit on Instagram, would
love to work with you to get this place if we
can.

Looking forward to hearing from you,
Winnie

b4

ol 56G¢ 14

Re: Judi, Some Exciting
Properties Just Landed on My
Desk

Thanks for getting back to me Vik, it's not far
from Northwestern, the address is 1426
Chicago Avenue just south of Lake St.

How about 11am this Friday, I'll be waiting for
you in the lobby and will let you in to

the building.

I look forward to meeting you and hope you
have a good night.

Best,

luaddi B




Follow
@modernchicagohomes

Probably 70% of my biz is from IG this year
including deals that were $2.1, $1.9,
@ $1.6,$1.2 and other smaller deals.
e A

-



A NEW SERIES IN MY NEWSLETTER
FEATURING PROPERTIES YOU'LL WANT TO
KNOW ABOUT

“I go through hundreds of properties every week for
my clients, and come across many that might not be
a perfect fit for them, but offer something unique,
charming, good value, and opportunities for the
savvy buyer in this competitive markel.

I want to share these from time to time with my
newsletler subscribers. See what I'll feature in the

o

first edition this week

Overview

The first edition of this series will go
out this week and feature th
following S properties (if th

available)

1. A short sale in Lincoln Park under
$400k

2. A2 bedroom riverfront loft in
River North under $400k

3. A Cold Coast value add single
family home for under $300

4. A unique 3,000 sq ft live work
opportunity in Lincoln Park

5. A loft style townhome on a prime
Lincoln Park street th

currently not on the market, but

will be soon

Comment “News20" or sign up for my
newsletter in my link in bio to be included




Deal of the
Week Text

Hey John,

Hope you're well. | know that you're
not in the market right now, but | just
came across a property in Calgary
that might be one of the very best
deals on the market.

Here are the details:
- Under $400K

- $290,000 LESS than the average
single family home

- 1140 sq ft

- Detached Double Garage

Who do you know in your network
that's in the market and might be
interested?
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»

.
I oo Process
@ Matt Dale

@ Merry Poppins

Open up Facebook
Messengen.

ﬁ Susan Gaechter CIICk "ACtiVG Contacts."
@ Maria Castro

. ¢ . Emma Webb

a Devin Hulsebos

e Jamie Elsener

e Mitchell Beattie
hnand lav DeVrie

Start conversations.




Psychological Triggers

Scarcity Authority Reciprocity
Commitment and Consistency Liking Social Proof

Anchoring Loss Aversion Novelty



Marketing Calendanr

WEEKLY MONTHLY
CMA + ZMA #DOTW Strategy 3
PROSPECTING PROSPECTING PROSPECTING

I

CMA Text DOTW Text

ZMA Text MARKETING MARKETING

II

MARKETING IG Post

Facebook & IG Post (£16) IG Carousel

IG Broadcast Channel

IG Story with Poll

IG Story with Poll

Direct Mail Campaign

DOUBLE-DOWN ON USE PSYCHOLOGICAL
YOUR WINNERS TRIGGERS
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Kale Search Trend

JAN 1, 2004

what happened here?

\

DECEMBER 1, 2009



Oberon Sinclair, "Queen of Kale”







Market Share Compounds

pevenu®

N
7

Now Future




ANOTHER
HOME SOLD

123 Main Street, Anytown
3Beds | 3Baths | 3,000 Sq. Ft.

Offered at $900,000
Sold for $980,000

Thinking about selling your home?
Call me today! 555.555.5555

Jessica Cellars
REALTOR®, DRE#12345678




Dear Neigh

Guess who helped your neighbor at 105 N 4th Ave. wave goodbye 1c

Vanessa Reilly, at your service!

Here's the scoop you won't find online. The house next door? It was a tough cookie, it
n't sell the first time. But then, the u n wed a bunch of

agents, and ing me the gr

light

> that racked ug
let folks explore without moving from their couch
ol media storm that caught everyone

yw Showcase Listing Upgrade that had double the eyes on the prize

The result? A whopping 34 visitors through the open house, 19 priva

one, by offers! The cherry on top? 4 for the ful

strings attached, and the t ook it as no repai

Wondering wht your casle might fetch in today's o domorealty & % b b

email or give me a ring. Let's chat

Cheers to a fantastic day

Just picked up another $1M listing from
Vonessa Rely similar just sold letter for another
T listing...

5561733

o o o things iffesently v



Dear Neighbor,

Guess who helped your neighbor at 105 N 4th Ave. wave goodbye to their home?
That's right, it's me, Vanessa Reilly, at your service!

Here's the scoop you won't find online. The house next door? It was a tough cookie, it
didn't sell the first time. But then, the owner got super picky, interviewed a bunch of
agents, and even played detective with my past sellers before giving me the green
light.

The Hook




Dear Neighbor,

Guess who helped your neighbor at 105 N 4th Ave. wave goodbye to their home?
That's right, it's me, Vanessa Reilly, at your service!

Here's the scoop you won't find online. The house next door? It was a tough cookie, it
didn't sell the first time. But then, the owner got super picky, interviewed a bunch of
agents, and even played detective with my past sellers before giving me the green
light.

With the owner living the dream overseas, my team and | became the fix-it crew. We
tackled the deferred yard work, sorted those pesky plumbing and electrical gremlins,
and jazzed up the place with some top-notch staging.

Our marketing campaign was a huge success and included:

« A professional YouTube video that racked up over 15,000 local views.

* A 3-Dfloor plan that let folks explore without moving from their couch.

» Asocial media storm that caught everyone's attention.

* And a Zillow Showcase Listing Upgrade that had double the eyes on the prize.

Show
the sweat




Here's the scoop you won't find online. The house next door? It was a tough cookie, it
didn't sell the first time. But then, the owner got super picky, interviewed a bunch of
agents, and even played detective with my past sellers before giving me the green
light.

With the owner living the dream overseas, my team and | became the fix-it crew. We
tackled the deferred yard work, sorted those pesky plumbing and electrical gremlins,
and jazzed up the place with some top-notch staging.

Our marketing campaign was a huge success and included:

» A professional YouTube video that racked up over 15,000 local views.

* A 3-Dfloor plan that let folks explore without moving from their couch.

« A social media storm that caught everyone's attention.

* And a Zillow Showcase Listing Upgrade that had double the eyes on the prize.

The result? A whopping 34 visitors through the open house, 19 private tours, and not
one, but two offers! The cherry on top? Sold for the full asking price of $749,000, no
strings attached, and the buyer took it as is - no repair headaches for our seller.

Results

Vanessa Reilly R esZrm F » 0




Here's the scoop you won't find online. The house next door? It was a tough cookie, it
didn't sell the first time. But then, the owner got super picky, interviewed a bunch of
agents, and even played detective with my past sellers before giving me the green
light.

With the owner living the dream overseas, my team and | became the fix-it crew. We
tackled the deferred yard work, sorted those pesky plumbing and electrical gremlins,
and jazzed up the place with some top-notch staging.

Our marketing campaign was a huge success and included:

» A professional YouTube video that racked up over 15,000 local views.

* A 3-Dfloor plan that let folks explore without moving from their couch.

« Asocial media storm that caught everyone's attention.

* And a Zillow Showcase Listing Upgrade that had double the eyes on the prize.

The result? A whopping 34 visitors through the open house, 19 private tours, and not
one, but two offers! The cherry on top? Sold for the full asking price of $749,000, no
strings attached, and the buyer took it as is - no repair headaches for our seller.

Wondering what your castle might fetch in today's rollercoaster market? Pop me an
email or give me a ring. Let's chat.

Vanessa Reilly [l sZrm 7 » 0




FIND OUT WHAT

YOUR HOME

IS REALLY WORTH.

Try our

FREE MARKET ANALYSIS

of your home!

oward
annas

Holt Real Estate Services
HowardHannaHolt.com
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Name Younr
Price Email

Subject Line: Name your price

Hi Jimmy,

Could you finish this sentence for me?

“If | could sell my housefor |
would list my home this spring. | can't wait to hear
your answer J.




Listing Attraction TURAYTOR

Name Your 130 8
Price Direct Mail Conversations Listings

Just out of curiosity...

“If | could sell my house for

9:41 all T ..

S . lwouldlist my
home this spring.”

Text your answer to 919-823-2695.
| can't wait to hear from you.

Sincerely,
Gretchen Coley

| corey crovr




Turn Your "Problem"
iInto an Opponrtunity



dani.fleming@mapropertiesonline.com

tome =

Absolutely €

Here is the first one | did for 43 Baskin Rd, and ended up selling a neighbors home (48 Baskin Rd) a few weeks later as
a direct result of the letter &

So far, we've had 13 direct responses to about 5 magic buyer letter campaigns, so it is really powerful!

Thanks
Dani

Dani Fleming

k here to view my video profile
m (617) 997 9145
0 (844)962 7767
Dani.Fleming@MAProperties.com

" 11 Smart Moves Made Here

FPROPERNTY I RS




Magic Buyer

NORTHGROUP

BROKERED DY: REAL BROKER ONTARIO, LTD.

Dear Homeowner,

Our Real Estate Team has a number of motivated and serious Buyers looking to purchase homes in your
neighborhood right now! They are ready to make an offer as soon as they find the right property,

Here is a little bit about our Buyer clients:

+ A young teacher who loves the area and is looking to buy his first home, as soon as possible here. He
has a secure job, does not need to sell a property, and his financing s strong.

« A couple in their 40s with children. Their family is moving to the area from Brampton to be closer to
work, family, and friends.

+ An investor looking to: renovate, add on, build up, etc. He does not need to sell a property and his

financing is strong.

All of our clients are flexible on closing dates, so if you need time to find a new home to live in OR if you

prefer to move out sooner, our clients can accommodate.
If you have been considering selling your home in the next six months, we should talk

Should your property meet any of our Buyer’s criteria, we can quickly bring you an offer. No need to fix

up, prep or stage your property. No need to be concerned about having groups of people through your

property and the inconvenience of showings. We have Buyers lined up for you.
Call or text me at: [your phone number]
{your name, closing salutation]

[your title]




Dear homeowner,

If you are thinking of taking advantage of this seller's market you should do
so before things level off! | have buyers looking in all price ranges just
waiting for homes like yours to come to the market.

peilyou are thinking of taklng advantage of this seller’s market yom shonld d v I would love to talk with you about the possibility of getting these buyers

l evel ofn
B e e B L

some information on your property. If you want to get the most money from

your sale, and this is the best market I've seen for sellers. you should work

with an experienced agent. I've been in Real Estate for 22 years

These times are not so easy, you need some creative ways to handle this
fast market and make it work for you. If you are thinking of selling at this

time or in the near future, please call me.

Sincerely,

Donna Merrill

Note: If you are currently under exclusive agency contract with a real estate
broker, please disregard this mailing. It is not my intention to solicit clients
of other real estate brokers.




Dear homeowner,

If you're in your forever home, ignore this letter.

Segment Your Audience




Dear homeowner,
If you're in your forever home, ignore this letter.

But if you're open to the idea of potentially selling your home, | have information that
you might find valauble.

My client is actively looking for a home like yours.

We've seen every home currently on the market so we're now reaching out directly to
homeowners in your area to see if anyone has been exploring the idea of potentially
selling their home.

Reason To Reach Out




Dear homeowner,
If you're in your forever home, ignore this letter.

But if you're open to the idea of potentially selling your home, | have information that
you might find valauble.

My client is actively looking for a home like yours.

We've seen every home currently on the market so we're now reaching out directly to
homeowners in your area to see if anyone has been exploring the idea of potentially
selling their home.

Here's some important information about my buyer:

- They are pre-qualified up to $785,000.
- $120,000 Down Payment
- Flexible on the closing date

Be Specific




Dear homeowner,
If you're in your forever home, ignore this letter.

But if you're open to the idea of potentially selling your home, | have information that
you might find valauble.

My client is actively looking for a home like yours.

We've seen every home currently on the market so we're now reaching out directly to
homeowners in your area to see if anyone has been exploring the idea of potentially
selling their home.

Here's some important information about my buyer:

- They are pre-qualified up to $785,000.
- $120,000 Down Payment
- Flexible on the closing date

Even if you're months away from deciding on whether to sell your home, it would still be
worth having a quick conversation.

Low commitment offer




Dear homeowner,
If you're in your forever home, ignore this letter.

But if you're open to the idea of potentially selling your home, | have information that
you might find valauble.

My client is actively looking for a home like yours.

We've seen every home currently on the market so we're now reaching out directly to
homeowners in your area to see if anyone has been exploring the idea of potentially
selling their home.

Here's some important information about my buyer:

- They are pre-qualified up to $785,000.
- $120,000 Down Payment
- Flexible on the closing date

Even if you're months away from deciding on whether to sell your home, it would still be

worth having a auick conversation. We've heloe(1 153 clients buu and sell in the last 12

months

Social Proof




Dear homeowner,
If you're in your forever home, ignore this letter.

But if you're open to the idea of potentially selling your home, | have information that
you might find valauble.

My client is actively looking for a home like yours.

We've seen every home currently on the market so we're now reaching out directly to
homeowners in your area to see if anyone has been exploring the idea of potentially
selling their home.

Here's some important information about my buyer:

- They are pre-qualified up to $785,000.
- $120,000 Down Payment
- Flexible on the closing date

Even if you're months away from deciding on whether to sell your home, it would still be
worth having a quick conversation. We've helped 153 clients buy and sell in the last 12
months and we'd love to help our client find their dream home.

My personal cell is 555-555-5555.
| look forward to hearing from you.

Jimmy Mackin

p.s. If you're not sure what your home is worth because it's been a while since you've had
a professional home evaluation, | can prepare a customized report for you today. Call or
text me at 555-555-5555

Alternative Close




Magic Buyer

Looking For A

NORTHGROUP Home To Buy
In This Exact
Area!

BROKERED DY: REAL BROKER ONTARIO, LTD.

Dear Homeowner,

Our Real Estate Team has a number of motivated and serious Buyers looking to purchase homes in your
neighborhood right now! They are ready to make an offer as soon as they find the right property,

Here is a little bit about our Buyer clients:

me this exoct map. This is the
area thot we'e searching in. 2
« A young teacher who loves the area and is looking to buy his first home, as soon as possible here. He

has a secure job, does not need to sell a property, and his financing is strong.

« A couple in their 40s with children. Their family is moving to the area from Brampton to be closer to COMPASS
work, family, and friends.

+ An investor looking to: renovate, add on, build up, etc. He does not need to sell a property and his

financing is strong.

| Know It's A Weird Mailer, COMPASS

All of our clients are flexible on closing dates, so if you need time to find a new home to live in OR if you But “'5 A Very REAL Buyer
Lo Jolla Office
prefer to move out sooner, our clients can accommodate. Need_ 7863 Geord Avenue. Sute 208
Lo Jolia CA 92037
amatng cherts. Mbe § - (ord Sougren) 3w g % buy 6198006178
If you have been considering selling your home in the next six months, we should talk

Kormiy horma bk in North P Wa e octvaly lockmg ond wetng
Should your property meet any of our Buyer’s criteria, we can quickly bring you an offer. No need to fix
up, prep or stage your property. No need to be concerned about having groups of people through your
property and the inconvenience of showings. We have Buyers lined up for you. . g 10 10k 02 @ FEPOVOLON 08 weil v 10 ~$1 Sem

g of sl 300m peoHe e

mmisnon $33 by Machtmnng the deot o MUY

Call or text me at: [your phone number]

{your name, closing salutation]
Jason Cassity

[your title] ¢ DRE 01928236
y (619) 800-0178




Hi,

My name is Jimmy Mackin, I'm a real estate agent with
Curaytor Realty.

The reason I'm reaching out is because I'm actually
meeting with one of your neighbors on Tuesday at 1pm to

I he discuss selling their home.

- I'm reaching out to everyone in the neighborhood
A Olntment because I'm offering a free home equity update while I'm
in the area to folks who are exploring the idea of selling.
I ettep I'm not sure if it's for you, but I'm happy to swing by after
my appointment and provide you any insight on how

much you could get for your home in today's market.

If that's something you'd be interested in, text me at
555-555-5555.

Sincerely,
Jimmy Mackin
Curaytor Realty




WHY IS DENTISTRY lMPORTANT’

MarketingExamples.com



They're not cheap.

It's true.
$129is a lot of money.
Especially for shoes.

Yes, we could make them cheaper.
But if we did that, they'd be cheap.

They wouldn't last as long as they do.

They wouldn't be made of the best materials on the planet.
They wouldn't come in % sizes and fit to your feet, perfectly.
They wouldn't be as comfortable.

They wouldn't be Atoms.

So, it's safe to say.

Atoms will never be cheap.

And that's a good thing.

Because you'll always get what you pay for.




Selling Your Home For More, Not Less.

tsatat Process

Commission rates can seem intimidating.

Especially when selling your home.

 Find a great ad example

Yes, you could find someone to do it for less.
But if you did, you might end up getting less too.

Your home wouldn't be marketed as aggressively. o Upload it to ChatGpT‘4

It wouldn't be staged by the best in the business.
It wouldn't get premium exposure to the right buyers.

It wouldn't sell as quickly or for as much. ° prlompt it to

It wouldn't have the expert touch of a Curaytor agent. ”Rec peate the ad Campalgﬂ

So,let's be clear. for a real estate agent

Our services might not be the cheapest. WhO'S tr‘ylﬂg tO

Secatee with e, vou're not it sel demonstrate their value
ecause with us, you're not just selling a house.

You're maximizing your investment. pr\Op to a Se”er\ Keep |t as

Every step taken, from high-end photography to strategic marketing, is designed to showcase @ | osetot h e onr | gl Na | 5 he me
your home at its absolute best, ensuring you get top dollar in your pocket. ; T
as possible.

And that's precisely why our clients come out ahead.

With [Agent's Name], it's not just about the sale.

It's about selling smarter, faster, and for more.
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Connie Carlson
Top Contributor - 2 ©

my's ZMAs work. Need a listing?? Then send some ZMAs
I used PropStream to scrub my area for the most likely to sell households. Here are the search
parameters
Owner occupant
Owner for 7+ years
35% equity
4.5% mortgage rate or higher




Listing Attraction "URAYTOR

2 Zillow

Sbd 4ba 4,036 sqft
1298 Sweet Bottom Ct SW, Marietta, GA 30064

o Off market
Zestimate®: $631,100 Rent Zestimate®; $3,539

Est. refi payment: $3,631/mo © Rrefinance your loan

lue Owner tools Home details Neighborhood details

Get a cash offer in 3 minutes

808 Lookingglass Lane

GA 30084 Find out how much your home could sell for in as littie as 3 minutes with a no-
Marietta,

obligation cash offer.
Dane)7 MasekD Senell
1293 Seet Bt C
Mavetta, GA 20064

$631,100

What is this number?

Unlock your offer

Zestimate range

$587,000 - $682,000

Last 30-day change
-$2,619 10.4%)

Zestimate

$631 100

Zestimate per sqft
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Marketing Calendanr

WEEKLY MONTHLY
CMA + ZMA #DOTW Farming
PROSPECTING PROSPECTING PROSPECTING

CMA Text DOTW Text Circle Prospecting

I
!

ZMA Text MARKETING MARKETING

II
!!

IG Post Magic Buyer Letter

MARKETING

IG Carousel The Perfect Just Sold

Facebook & IG Post 6O

IG Broadcast Channel ZMA Sticky Note

IG Story with Poll

B

Name Your Price

IG Story with Poll

B

Pre-appointment Letter

Direct Mail Campaign

DOUBLE-DOWN ON USE PSYCHOLOGICAL

YOUR WINNERS TRIGGERS CREATIVITY WINS



Action Solves Everything

\& SR S
1500 1500 24

PHONE CALLS LETTERS INSTAGRAM POSTS

= S L)
24 24 240

EMAIL CAMPAIGNS INSTAGRAM POLLS SOI TOUCHES




You Survived ////////////%
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www.listingleads.com



