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Genelle Geronsin
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The Listing 
Advantage

Two Things To Do 
During Your Listing 
Appointments to Help 
You Win The Listing



Utilizing Estimates of Value

Present the different third-party value estimates of 
the home

How do you feel these estimates represent the value 
of your home?

Which estimate do you think most closely resembles 
the value of your home?

Are you familiar with how these estimates of value are 
calculated?



Concierge & Marketing vs. Sales

Honest assessment, staging services, contractor 

services, one-stop shop coordination

Concierge Services

Pre-appointment marketing proposal, 

professional photography, videography, 
upgrade list, outreach, social media

Marketing

True experience stories

Sales



Q&A - Feel Free to Ask Any Questions


